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amounts, and any other constraintsor deadlines
associated with thetimber sale. Bids can be secured
with someform of performance bond to insurethat
contract obligationsare met. Once bidshave been
received, evaluate the offersas compared to other
smilar sales. Many consultantshavelog saesinforma:
tionto makethisevauation. Addressquestionssuch
as. “How doesit compareto the highest pricesever
offered?’; “Isthemarket improving or softening?’;
“How doesthe market |ook for the major specieson
my sale?’; “Whenwasthe market high for thisspecies

Thisinformation first appeared in Woodland NOTES, Val. 8,
No. 1.
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